
Express Executive™

 

Never view time-management again in the same 

way.  Learn real insights into managing our time 

based upon our values, goals, and relationships. 

Put the 7-habits into practical use as you plan your 

day, week and years. 

         We read the books —-  You learn the secrets 

These monthly sessions are designed to provide busy working 

professionals, business owners, and executives an enjoyable 

opportunity to learn about time -tested business concepts 

while networking with other high-achieving individuals. 

Agenda: 

7:15—7:30  Networking (optional) 

7:30—7:35  Greet, Highlights from last month’s book  

7:35—8:20  Book Review and Discussion 

8:20—8:25  Book Drawing and Next Month’s selection  

8:30     Adjourn 

Too busy to read all those great  

Business Books?

The Seminar Series: 

This special panel discussion will provide the highlights 

from all the books reviewed in 2006.  Join us for a 

lively discussion about: The E-Myth Revisited, It’s Your 

Ship, The Power of Full Engagement, and all the other 

books we reviewed in 2006. 

First Things First, by Steven Covey 

 

Corporate Office Centers 

2600 South Shore Blvd. 

Suite 300 

League City, Texas  77573 

281.668.9100 Phone 

 

Date:  2nd Tuesday of 

          every month 

Next: Dec 12th 

Time: 7:30—8:30 AM 

Limited seating 

Please RSVP Early. 

No Charge.  Breakfast provided. 

RSVP NOW:  

888-537-6308 

rsvp@rodinconsulting.com 

Sign Up Now for  

Dec 12th Event 

To remove your name from our mailing list, please click here unsubscribe@RodinConsulting.com  

Business Book Breakfast 

Location Details 

Dec 12th 

Sponsored by the Business Alliance Group- 

S. B. Duncan, MBA A.G.Edwards & Sons, Inc. 

K. M. Kwalik, Ph. D. The Rodin Consulting Group, LLC 

K. A. Bartley, J.D. Waldron & Schneider, L.L.P. 

M. Webb   Corporate Office Centers 

All humans share the 

same desires to Live, to 

Learn and to Leave a 

Legacy 

Jan 9th  

Encore Presentation from 2006 

 

Sales people are looking for answers.  They want 

them now. They want them fast. They want them 

free.  This book gives you the first two...this seminar 

adds the last item.  Learn how this fun little book will 

help you become a “rain-maker.” 

Mar 13th 

Feb 13th 

Fast Results for Business Leaders 

The Little Red Book of Sales Answers, by 

Jeffrey Gitomer 

How to Argue and Win Every Time,  

by Gerry Spence 

This book covers the laws of arguing and the  

principles needed to make a winning argument. 

Enjoy a good, healthy debate, get your point across 

effectively. 


